GRDAN
ESSENTIALS

For those looking to Rank Up

Let's pave the way to creating your road
map to rank up to the next level!

Two Session Series On Zoom / i, O
* October 17-7:30 pm CT
* October 24-7:30 pm CT

Everyone is welcome to join from New Jordie on up! .
—
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BUILD THE TEAM,
BUILD THE DREAM.

Director

Personal Sales (PV) $800
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Director Snap Shot

Promote to Director and Jump Start 90 with $2000 P

Star 8
+ Jump Start Tumbler
¢+ Copa-Calin Spray
« JE Floral Tote Bag
¢ Face Trio: Charcoal Scap,
Mojito Mask, Daily Dew
* 3 Serums
+ Cash Back on kit
+ 3 Bonus sti
» Star 1 Matching Floral Bag
«» Star 3 Catalog Bag in JE green

Silver Key Necklace - You Plus 2
25 ] buck per new Sponsor
Certificate and Pin
Commissions!

Helio, Sleep, Allergy

Director
« Pin
* Certificate
« Success Coach Group
ion to Leader Summit
« JV Special events
« JV recognition
« Exclusive Director 101 tr:
Graduates get the Direct
= $500 Cash with 8 months
promotion in their first year as a
Director

S.M.A.R.T. Goals

direction n your business actvties.
Use this worksheet to Identify 3-5 SMART business goals
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Fall Accelerator Sales Plan

i i and
activities toreach your goals.
September October November
p— P Sl cont
[Em— premm—— [E———
o rosctrors | o —
n
" ek e
esk2 ek ook
wesk: ook ook
B | mens | e

LeshmeRuft i LesAnnesutom

10/18/2024

Fall Accelerator Storytelling

Use this worksheet to craft your product stories.
3 Elements of Storytelling

1.Relatable pain point
2.Realistic solution
3.Call to action / Hook question

EXAMPLE.

ife can be stressful. My stress brings on headaches and tight
B n

PLUSI
ff from stress and and get some added benefits?

My 5 Favorite Products




The Opportunity!
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The Opportunity!

Craft Your Story The Same Way!

1. Pain Point (What is the problem)
2. Solution (How can the opportunity help)
3. Callto Action (What do you want them to do next)
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The Pit-y Party!
JGRDAN Business BU|ld|ng
!

1. New Customers =
2. New Hosts =
3. New Jordies!

12




10/18/2024

13

Your Next Steps

*Write out your SMART Goal — Without a destination,
you are just driving around wasting gas!

*Work with Intention — Do actions not activities!
*Embrace the Opportunity as a favorite product!

¢ Invite to the Pit-y Party! — Use the tools we have in
place!

* Track your results! — Seeing how close you are to
your destination!
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You Got This!

Email marian@jordanessentials.com
Subject Line: | Got This!
By Tuesday, Oct 22 at 9 am CT to Be Entered to Win!
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